
CASE STUDY: Enrollstream
radianHub partnered with Enrollstream to help maximize their Salesforce investment and provide more 
bandwidth for their operations. Enrollstream’s suite of Student Relationship Management (SRM) products 
helps Charter schools connect with students, get students enrolled, and improve graduation rates.  

THE SOLUTION 
Enrollstream benefits from the technological expertise 
and agile approach to product development provided by 
radianHub, allowing them to free up time to focus on other 
important tasks. With the inclusion of reasonable and 
aggressive time frames, Enrollstream can now navigate their 
dynamic landscape and shift direction to stay ahead of the 
competition. 
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THE PROBLEM  
Enrollstream needed to address issues 
related to scaling, customer support, 
and system optimization. This required 
a thorough understanding of the full 
capabilities of Salesforce to identify and 
address these challenges effectively.   

THE RESULTS  
BECAUSE OF THE PARTNERSHIP WITH RADIANHUB 

ENROLLSTREAM WAS ABLE TO:

INCREASE
CUSTOMER 

SATISFACTION
because of the partnership with 

radianHub.

 ensuring that Enrollstream could 
meet deadlines and deliver high-

quality products and services. 

and has helped increase quality 
significantly resulting in improved 

end-customer satisfaction.
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 thanks to radianHub’s expertise 
and agile approach to product 

development. 


